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WHAT DOES 

Where EVER you find this symbol IT will mean that you must 
dedicate 80% of your time to that task, because it is thEse tasks 

that bring you closer to the results

PRODUCTIVE TASKS MEAN
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Important 
TEAM POLICY 

100% of the results you have in this project, are not caused by the person who sponsored you. 100% of the results 
depend on you. if you succeed it’s your fault and if you fail it’s your fault. 

We are going to provide you with the necessary tools to achieve your goals 
that you propose to and we will serve as support at the moments you are in need of the 

team... 

If you agree we will take action and welcome to the most committed team 
in the industry. 

4 
———————————————— 

Signature of Approval 
3
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set up 

1

2

3

Set up your Virtual Office

CREATE YOur e-wallet

complete the courses

PHOTO  REFFERR LINK POWER TOOLS 

1  2  3  4 5 6 MAS 
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edification
what is edification? 

It is to create an image of something or someone, and to highlight positive qualities. This makes the person aware 
of the opportunity you are offering or presenting. Through edification we create credibility, commitment, trust, 
loyalty, and security in people. It is essential for every individual who sees the business to make a decision based 
on what has been explained.  
. 

what and whom should we edify? 

industry : It is important that before anything, you build the industry of (Network Marketing) now that the 
person will know what it is and will understand how valuable it is to start a business of this type. 

company : you must edify the company you represent, edify its Owners, the Product, compensation plan, its 
results, expansion and more; in a few words you must create an image with real and detailed information so that 
people can understand and observe what you are offering. 

6
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Edification  
team: edify your team, upline, crossline, sponsorship line. Here you will edify the results of the people of your 
company, your organization, your line of sponsorship, in order to create an image that the business does work 
since your results have probably not yet arrived. 

your teams educational system : this is fundamental because this way we carry the same vision in the same tried-
and-tested strategy in order to have the results we expect. if the system is followed and studied, what you 
expect will come. 

what will the edification provide? 
It will provide a highly positive and pleasant environment, create a sense of security that will spark action 
from members of the organization, dominate public speaking, and much more. 
Edification gives you just as much power as the most powerful person in the organization. Edifying your up-line 
gives you power; contrary to what is generally thought, that if you build another person, it dwarfs us. But 
actually as one builds another person, one enlarges.  

6
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Edification  

Anyone who is starting could give the business plan of your company, but if he has not learned to edify, then 
what is he going to talk about if he does not have the car, the check or some dream come true for proof of 
concept; this is why the edification process is a fundamental part of the plan. It is important to understand the 
power that is gained through edifying. 

You cannot develop a network if you do not understand the edification process, since it inhibits the duplication 
process. edifying is the only way for a distributor to determine with whom he is going to 
to work with. One of the most serious problems in this industry is determining who you are going to work with, 
because if you work with the wrong person you can have a serious problem: you are wasting time with 
the wrong person, or you are not spending time with the right person 

6
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9 steps to duplicate
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your why

this is the most important step 

this is your primary reason for doing Network Marketing. If you don’t have a clear reason, believe me, that any 
challenge you encounter along the way (and you will encounter them) will have you running away from the 
professionUn  
A clear “WHY”, is to have your feet set firmly on your business, and be prepared for any storm. And it is 
important that those "Why's" or those "reasons to do business" are strong and not just wishes or aspirations. 

your “why” can save your life in network marketing 

What is also very important is that you must have all the "Why`s" of your direct partners written down. It’s 
important to know what motivates your team. What are their dreams, wishes, etcc
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your why

This will help you to confront them with their strongest reasons if the case arises. That is, if someone from 
your team comes and tells you: 

“Hey, look, a lot of people have told me no, I think I'm only going to stay with the membership", you are going to be 
able to help them by saying; 

“OK, perfect, if you are prepared to forget about your trip to Disney with your children, to buy that car for your 
mom, to change the boys to a better school and finally to have a honeymoon; Well then I will be prepared to let 
you go”. 
They will thank you for a lifetime. 🙂
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your why

how to have a clear why and how to identify it

decide what you want - your why must be so specific that even a 6-year-old child can understand you and be able 
to explain it to another child 

write it down - only 3% of adults write down their goals and earn 10% more than the rest of the other people 
with the same talents and abilities. 

set a deadline - a goal means a dream with a deadline. This allows you to act forcefully on your subconscious 
mind, and it makes you get up early and go to bed late, which really makes you feel committed to your dream.
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goals 

rank projection 

Do you think people who fail plan to fail? I do not think so, the problem is that they do not make plans or have 
goals. Most people do not Plan to Fail but rather fail by not Planning.

Step 1 - 1 Partner Member Step 2 - Membership Free Step 3 - Membership Free 
& 1 Direct Membership Free

_________________ _________________ _________________

30 dias 
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commitment
Commitment is One of the Key Pieces Before Starting; Before anything else, you must face the reality that your 
Sponsor surely told you but at the time you did not pay much attention: IN THIS BUSINESS, NO EASY MONEY IS MADE 

6 Basic Commitments you must Assume 

follow the system:  Remember that you acquired a franchise. And all the franchises in the world work the same 
way: They have a 100% proven system so that the business is and maintains Simple. 

dedicate time to your business : You must dedicate at least 15 hours per week, but you must use them in the correct 
way for better results. 

Invest in your personal development: It is a reality: Your business will grow as much as you grow. The most 
important asset that the company has are not the Cruises or the Membership. No. The most important asset is you. 

no matter what happens hit at least 18 months with the club : NO less than that 
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commitment

Take responsibility for your activation: You must have the responsibility of having your active membership at 
all times and preferably put recurring payment This monthly payment is the one that affirms your commitment 
to the results you are looking for. 

Keep your business on the low: Do not make public that you started in our club, keep curiosity on your social 
networks and just follow the steps of the system. Curiosity is an art in this business.  this will help eliminate 
prejudgement or assumption about what we do when you are prospecting. 
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contact list

create your contact list 

start with the contacts in your phone, then the ones on your social networks like Facebook, Instagram Etc. your 
list should be no less than 200 contacts to start. Once we have our list created we will break it down to be able 
to work it correctly. It’s important to create your physical list on paper. 

• Phone Contacts 
• FACEBOOK 
• INSTAGRAM 
• WHATSAPP 
• Memory Refresher 

200 CONTACTS WHERE ? 

• Trusted Contacts 
• Known Contacts  
• Unknown Contacts  

Breakdown the List
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Contact List
This easy memory jogger will help you create 
your first list of key friends. 
 Family Members:  
• Mom & Dad  
• Mother/Father In Laws 
• Grandparents 
• Kids  
• Brothers/Sisters  
• Aunts/Uncles  
• Nieces/Nephews  
• Cousins  
List you already have:  
• current address book / online contact managers  
• List of email addresses 
• Your Phones contact list  
• Holiday Card list  
• Wedding Guest List  
• Childrens Birthday Guest List 
• Business Cards  

Social Media:  
• Facebook  
• LinkedIn  
• Instagram 
• Twitter 
• etc 
Any Others; Your closest friends and with whom you associate 
regularly:  
• Friends and neighbors  
• Co-workers 
• Church Members  
Friends you share Hobbies with:  
• Camping friends 
• Dance classmates 
• Art Classes 
• Fantasy football league friends  
• Fishing friends 
• Hunting Friends 
• Karate Classmates 
• Singing Class 
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Contact list
People with whom you play with:  
• Bowling 
• Football 
• Golf 
• Racquetball 
• Tennis 
• Volleyball 
Those you do Business with:    
• Accountant 
• Banker 
• Babysitter/Child care provider 
• Car dealer 
• Dentist (your kids too) 
• Doctor (your kids too) 
• Dry cleaner 
• Grocer/Gas station attendant 
• Hair stylist/barber 
• Housekeeper 
• Insurance agent 
• Lawyer 
• Merchants 
• Pharmacist 
• Real Estate Agent 
• Travel Agent  

Who is/are my...?  
• Architect 
• Associations members 
• Bus driver 
• Butcher/Baker 
• Computer Tech 
• Children’s friends parents 
• Chiropractor 
• Club members 
• Delivery person 
• FedEx/UPS Driver 
• Fireman 
• Florist 
• Jeweler 
• Leasing Agent 
• Mailman 
• Minister/Pastor & their wife

• Pet Groomer 
• Photographer 
• Police 
• Property Manager 
• Sports Team members 
• Tailor 
• Veterinarian 
• Waitresses/Waiter (my favorite) 
• Water Supplier  
• Vet  
• Waitress/Server (my favorite)  
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Lista de contacto
Who sold me ... 
• Air conditioning 
• Ship 
• Business Letters 
• Camper 
• Car / trucks 
• Computer 
• Mobile phone 
• Dishwasher / Washing machine 
• Equipment / Supplies 
• Fishing license  
• Glasses / Contacts 
• House 
• Hunting License 
• Fridge 
• Tires and auto parts 
• TV / stereo 
• New vacuum cleaner

Individuals who are:  
• Actively looking for part-time work  
• Are actively looking for a part-time 

job 
• Are ambitious 
• Are enthusiastic 
• Are entrepreneurial 
• Are caring people 
• Are champions 
• Are fun & friendly 
• Are fund raisers 
• Are goal oriented 
• Are natural leaders 
• Are organized 
• Are positive thinking 
• Are self motivated 
• Are a single mom/dad 
• Are team players 
• May be interested in my product or 

service 
• Don’t like their job

• Have character & integrity 
• Have been in Network Marketing 
• Have children in college 
• Have computer & Internet skills 
• Have a dangerous job 
• Have desire & drive 
• Have to pay down their credit card debt 
• Have public speaking skills 
• Just got married 
• Just graduated 
• Just had a baby 
• Just quit their job or is out of work 
• Love a challenge 
• Love to learn new things 
• Want to help their spouse retire early 
• Want to make more money 
• Want more time with their families 
• Want to work for themselves
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Inviting 
How to invite using key questions 
  
first step - greet and create a relationship  
hey how are you? how’s the family ? the kids ?  

Second step - create the link  

if you’re on a 3-way call 

Third Step - ask key questions 
1- Have you ever traveled in luxurious cruises ?  

       if they say yes                                      SI contesta NO 

tell me, how was your  
experience? 

why haven’t you traveled  
more ?

have you ever thought of going 
on a cruise ? 

why haven’t you traveled ?

“friend” do you have 5 minutes 
to hear me out, would love to ask you  
some quick questions?

Perfect I'm going to introduce you to a friend 
who is going To be asking the questions his/her 
name is ______, and you can count on100% of 
my trust in him/her.  

do you know a friend  
or family member that 
have gone on a cruise?

have you seen 
pictures or videos 
about luxurious 
cruises ?

what do they tell 
you about their trip?

what do you think 
of them?
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invitation
Step Four - Transition of consciousness 

James I thought the same thing. I thought that I 
could not travel because I did not have time and 
because I did not have money but in reality I had not 
traveled because I did not have a Plan…  

I want you to see a plan that will allow you to 
travel this year and for much less, just as it has 
allowed me to travel to _____ this year. I would 
like to tell you about it but I have little time  

appointment  
either invite to personal meeting or an online 
presentation 

 when is best for you to (meet/get on call) ? 

during the week or weekend ?  _____________  
in the morning or afternoon ? _____________ 

what day is best for you ? 
(Day 1______)  or  (Day 2______ ) 

at (first time____)  or  (second time_____)  

perfect we agreed that we would meet on: 
Day_____ time______ place_______  

James i would love to keep talking but i am super 
busy. i’ll see you at our meeting. it was a pleasure 
talking with you🏃 🏃
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presenting

1- Introduce yourself  
2-describe what took you to finding a new business opportunity 
3-explain how you found your network marketing business  
4-reveal your doubts  
5-explain how network marketing has changed your life  
6-also reveal how it has changed the lives of your partners  
7-add your calling that made you take action  
8-your vision  

PART A : tell your story  

The ideal time to tell your story is no more than 4 minutes 
4 minutes is enough for the person to identify themselves 

Somewhere within your Story. 

PART b : Presentation  
The Presentation you will be learning in the courses and listening to it daily in the system. 
The presentation is not only what will cause a person to start, but the combination 
Of these 3 parts   
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Presenting  

 What did you like most ? 

PARTE c : Closing questions 

 so you would like to participate as a partner member so you 
can travel for free and make money doing so correct ? 

so you would like to participate as a member, to travel right ?

what doubts do you have regarding our membership ?
what doubts do you have regarding our business ?great, is saving 100 a month a problem for you?

if the 100 dollars aren’t a problem,3 
what can stop you from getting  

started today ?

great, 295 dollars are a problem to you ?

what is the card that you plan on using,  
visa or master card ?

try to do the close with 3 people; you, the prospect and your sponsor. Though WITH ANOTHER PERSON IN  
THE LINE IT IS MORE EFFECTIVE BUT THE TRUth IS THAT NOT EVERY TIME WE WILL HAVE OUR SPONSOR 

AVAILABLE TO CLOSE everyone. so WHAT IS MORE INTELLIGENT is THAT YOU ARE ALSO PREPARED TO MAKE IT SIMPLE.

the traveling part traveling free and making money

if they respond no if they respond yes

for when do you think you can 
have the money to start ?

if the 295 dollars aren’t a problem, 
what can stop you from starting today ?

what is the card you plan on using,  
visa or mastercard ?

if they say no if they say yesdo you have any way of finding  
the money within 48 hours ?

for when do you think you can  
have the money to start

do you have any way of finding  
the money within 48 hours ?
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follow up
After Presenting the InCruises Business Opportunity you have 24 to 48 hours to create a good follow up. The 
purpose of this Follow-up is to help the prospect make the right decision. 

Let everyone judge for themselves, do not argue or pressure them. Let them choose what they want. 

Check if your prospect has any questions or doubts and clarify them with a positive attitude. You will probably 
have to explain certain aspects of the opportunity again. Don't Worry if there are Questions because if the 
Prospect has Questions, this is a Good Sign of Interest. 

but this is important : limit yourself when answering and clarifying the doubts of your prospects. 

A common mistake the partners make is they try to convince with excess information or product technique or 
compensation plan.
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follow up  
some people do not take immediate action 
Therefore you have to provoke a 24-48 hour follow-up plan : 

Send them testimonial videos according to their profession (coming soon). 
Deliver the following survey and schedule a second appointment between 24 and 48 hours: 

If you had the opportunity to travel and see the  
world which 5 countries would you like to go to? 
1.                                                       
2. 
3. 
4. 
5. 

what 10 people would you like to 
go with you ? 
1.                                                       
2. 
3. 
4. 
5. 

6. 
7. 
8. 
9. 
10.

If time and money weren't a problem,  
what would you like to improve?

If you needed 10 people to develop a global  
business, which 10 people would you trust to choose?

example  
house 
car  
education 

6. 
7. 
8. 
9. 
10.

1. 
2. 
3. 
4. 
5.

How much money would you like to earn monthly?

1 year - 

3 year -  

5 year -
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online SYSTEM

YESSMOVEMENT.ORG 

• TRAININGS 

• TOOLS  

• PERSONAL GROWTH

___________________________ 
Password

http://YESSMOVEMENT.ORG
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DUPLICATE   
Constantly teach the nine steps of the Duplication Guide to your new Partners. 

The best way to teach them is: Following the steps and modeling them. 

It is important to learn things well so that you can successfully transfer to your people. Our example is the 
best way to transfer our knowledge to our team. 

maintain your business simple. Do things that people find easy to duplicate and copy. first you learn, then you 
teach others, and finally you teach others how to teach, through stories, testimonies and questions. This is the 
best way.

you learn more by teaching
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act and earn

50 60 70 80 90

5 MEMBERS

$100.00

5 PARTNER MEMBERS

$350.00 250 CD
MEMBERSHIP 

FREE
INSTANT 

BONUSES  

200 CD

MEMBERSHIP 
FREE

200 CD

PRODUCTION 
BONUS

INSTANT 
BONUSES  

500 CD
PRODUCTION 

BONUS

$960.00
INSTANT 
BONUS  

MEMBERSHIP 
FREE

200 CD

10 PARTNER MEMBERS

HYPOTHETICAL 
EXAMPLES INSIDE 

THE SAME CALENDAR 
MONTH AND MONTH 
OF COMPENSATION..

50 60 70 80 90 100 110 120 130 150

20 20 20 20 20
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act, earn and teach

WHEN YOU HELP A DIRECT EARN MONEY EVERY 
WEEK THEY WILL PAY YOU 100%  

THE WEEKLY BONUS IS VERY LUCRATIVE

$350.00 250 CD
PRODUCTION 

BONUS
INSTANT 
BONUS  

MEMBERSHIP 
FREE

200 CD $350.00
WEEKLY 
BONUS

WHAT YOUR PARTNER EARNS YOUR BONUS

$350.00
WEEKLY 
BONUS

100 CD
SENIOR TEAM 

LEADER

250 CD
PRODUCTION 

BONUS

MEMBERSHIP 
FREE

200 CD

RECOMMENDED 
FOR PARTNERS

$350.00 250 CD
PRODUCTION 

BONUS
INSTANT 
BONUS  

MEMBERSHIP 
FREE

200 CD $350.00
WEEKLY 
BONUS

WHAT YOUR DIRECT EARNS
YOUR BONUS

IF YOU START STRONG AND THAT SAME WEEK 
FROM SUNDAY TO SUNDAY YOU RECORD YOUR 5 

AND YOUR PARTNERS 5 THIS HAPPENS 

$1,050 CASH & 1,000 CD 
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SOCIAL MEDIA
FIRST PUBLICATIONS 

I'm about to separate my next 
cruise for the end of this year,  

WHO HAS TRAVELED ON A CRUISE THAT CAN 
RECOMMEND WHAT I SHOULD BRING IN MY LUGGAGE 

ANY OF MY FRIENDS THAT HAVE 
TRAVELED ON A CRUISE? 

  
I'm about to book between Carnival 
and Royal Caribbean from SAN  JUAN 

PUERTO RICO, WHICH OF THESE CRUISE LINES DO YOU 
RECOMMEND FOR A FAMILY WITH KIDS?

 The cruise I'm about to book visits the island  
of _______, which excursions 

or things to do, DO you recommend I 
do in that destination? 
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SOCIAL MEDIA

I WILL BE TRAVELING ON MY FIRST 
CRUISE AT THE END OF THE YEAR  

WHAT ACTIVITIES FOR KIDS COULD YOU 
RECOMMEND ME DURING THE JOURNEY?

HEY FRIENDS! WHO HAS TRAVELED ON A CRUISE? 

Do you have any idea 
what kind of visa you have to 

take out?





Working as a team  
divides the work 

and multiplies 
the results 

Together we go


